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Quiz 1 (on Uzzi & Dunlap: Managing Yourself - How to Build your Network, HBR) 
Entrepreneurship (Dana T. Redford, Nova SBE) 
 
NAME: 
Student Number: 
 

Grader: 

 

QUESTION 1 (worth 1 point) 

What was the main difference between Paul Revere and William Dawes that made Revere successful in 

raising a militia and Dawes not? 

A) Revere rode to the North, which was more strongly pro-revolution than the South 

B) Revere knew a larger number of people than Dawes 

C) Revere was more educated that Dawes 

D) Dawes’s horse was not as fast as Revere’s 

E) Revere contacted key people who could dissipate the information further 

 

 

QUESTION 2 (worth 1 point) 

Imagine a large, successful pharmaceutical company that is known for its “flat” structure. Where do we 

find “power” in such a company? (i.e. power as outlined in the article) 

A)  At the top of the hierarchy 

B) Among the highly qualified scientific experts in that company 

C) People who have access to relevant information and who know relevant specialists 

D)  Managers who have an excellent scientific education from elite universities 

E) Those who are taking the most creative, flexible approach to their work challenges 

 

 

QUESTION 3 (worth 1 point) 

When mapping your own network, how do you know who are the “powerful brokers” in your network? 

A)  It is those people who most frequently introduce someone to another relevant person 

B) It is those whose network is larger than yours 

C)  It is those whom you have known for the longest time and therefore have trust in 

D) It is those with the most extensive record of professional experience 

E) It is impossible to know who the power brokers are 
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QUESTION 4 (worth 1 point) 

Determine if the following statement is true or false: 

The article recommends that professionals follow the self-similarity principle by surrounding themselves 

with people who are similar to them in terms of worldview and education.  

A) True 

B) False 

 

QUESTION 5 (worth 1 point) 

How could you best build a network during your time at Nova that might be useful for a future 

entrepreneurial venture after graduation, according to the article’s suggestions on the self-similarity 

principle? 

A) Join one of the many business-related clubs at Nova SBE 

B) Go to a Saturday night party organized by a different faculty of Nova, e.g. social science 

C) Regularly attend your classes and all team meetings 

D) Spend at least one afternoon each week at the library 

 

 

QUESTION 6 (worth 1 point) 

Determine if the following statement is true or false: 

Even though the article weighs the pros and cons of telling your brokers about the fact that they are your 

brokers, the authors appear to come down in favor of sharing this information with brokers. 

A) True 

B) False 

 

 

QUESTION 7 (worth 1 point) 

Determine if the following statement is true or false: 

The usefulness of public information has declined because it has become more accessible to everyone, 

offering less competitive advantages. 

A) True 

B) False 

 

 

QUESTION 8 (worth 3 points) 

Which are the 3 unique advantages that networks deliver, according to the article? Name them. 

 

  Private Information 

  Access to an extended set of skills 

  Power 
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